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Advertising in a Foreign Language: Effects of Foreign Language on Emotional Response and Impulse
Buying Intent
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Chinese cultural factors’ influence on subsidiary acceptance of headquarters’ HRM mechanisms

- EEER R BE— AV EDTATRMIA T av ERXT+— U R —hEERIIZ—
R Z o = BRIZHTRHEIRY TR A D LLEFFT
WATRARIALE FHRE | aEQyRY Ir4FU S DREERDIZ—
SRR A BE S ERTHMEEROREIET AHR— ABREEENT LN ERONAERLIC—
BSHRE WA B |eMEEN EMERE R ER
HERE Bk % BAQEBMEIZH T 5/ 55 R b RTF H—E DKM
S HERE B B8 |URITATAVNIBT ZEERHFEOBA —BOMEBAD R IR ORE —
e SEHER KE BE  |TU8—TSARURI-RATAUOEBOE 4 EEE
BEBRTICEET 5 a5 ORATHOHE
MR mi Hm At e e Rl
BAIH 1 HHESEE R OB R — SRR M BEROREEELT—
SEEARBUE AXF M |ABTAOKBEBEICRI—ER
. e BABEDODAL/NTH—T U RADBEZRME
PSR Bl BT | UcADRMBREEOSMEEENRIZUIEE A~
RS R @ | PECSTAERBICLAROMEALEOEBSMEISHHE
REMICLIEHEBENIRYELVTA—IVRELETOH
o SEEES AR BT [HEARBEOEEACEEEIC5IHE
iR -FEES
BARZTAF— D EDERI 52 DHE
T OPEAETHOBE —HREMEFET LERNT—
NN BAORFBEFISEARHEEE B2
RRz7ON & W R | Gt 0B TR EAE 2 A
BB VTR LIZESBALEOEEMFIET S
BHRBUR FHE ERBE M —# | FABREEREREORNARMEMERRE - EREREOBEIECONT

Z




